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(f * Make Rights... When all else fails.
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0-24% COSR.
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® Suggestion: evaluate hcvmg under 1- 2 years wcrrcm'ry to be able to see how the system is
performing before contracting.



Bui y of implementation in your

* Understand that most proc 3-20 years based upon if you have continuously

b

upgraded your systems.

* If you have not, look out for early end of life and forklift upgrades.

® Understand how Obsolescence management works.
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